
1. Time 

“I understand that time is an issue for you. I understand 
how you feel. When I first started Ii had a lot going on 
such as _______,_______, and ________. I learned to 
sprinkle May Kay into my everyday life. The busier you 
are, the easier it is. When you got to work you see people 
with skin, church, neighbors, your children's school, etc. 
Busier women get more done in less time! 
 
“Don't worry I will teach you hot to sprinkle this into you 
busy schedule.” 

2. “I’m Shy” 

“ I understand being shy. I was shy too when I first 
started. But, I did not enjoy being shy. Most woman don't 
enjoy being shy. May Kay taught me to step out of my 
comfort zone without me even feeling myself grow. Every 
time you have a success, such as your first $100.00 sale, 
$300.00 class, earn your 1st car, your confidence builds.” 

3. “I am just not the sales person” 

“I understand you not being the sales type. We don't sell 
May Kay! We teach color cosmetics and skin care with 
Mary Kay. We don't want the sales type. If you push 
someone to buy something, they will never come back. 
We want women that honestly want to help women feel 
and look better. We have all different personality styles in 
Mary Kay. We have shy, Outgoing, etc.” 

4.Kids 

“Use your kids as a reason. Not as an excuse. More is 
caught than taught! They will see you reach you goals and 
that’s a great example for them. They're also expensive; 
and its nice as a mom to be able to make you won money 
and to be able to provide for what you want for them; pri-
vate school, weddings, runs to target, saving for college, 
etc.” 

5.”My Husband” 

“ It’s easier to ask for forgiveness than permission. Men 
are attracted to a woman that has goals for herself. I will 
give you a plan to show him how you can work this into 
your everyday life.” 

6. Money 

“ This is why you need to do Mary Kay. I personally was 
tired of not having $100.00. It takes something to make 
something! We spend $100.00 in Target, the grocery 
story, on shoes and it has never changed out lives. The 
greatest part about this is that Mary Kay will take a risk on 
YOU. You have a full year with a 90% buy back on any-
thing not sold or used. You have NOTHING to lose.” 

7. Fear 

“One of the biggest things that will hold most people from 
starting anything new.” All fear is, is 
False 
Evidence 
Appearing 
Real 
You will never know unless you try. Anything nes is 
scary, your 1st day of school, 1st day at work, your wed-
ding day, the birth of your first child 
I will help you as your consultant 
I would love to have you on my team and I will help you 
every step of the way! 

Tips: 

-Repeat the objections 
-Use “feel, felt, found” 
-Feel her pain 
-Comfort her 
-Let her know how bad you would love to work with her! 

BE CONFIDENT!! 

PRACTICE MAKES PERFECT!! 




